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B2B Sales Representative © Full-time
Q Flintbek

Field SClles g Starting now

(f/m/d/human/no cyborgs)

What you can expect. What we expect.
(]
Your Tasks: Your Skills:
Responsible for selling batteries, accumolators, and 4 Sales experience in the field of batteries and
accessories to B2B customers in the DACH region. accumulators.

Performance-based salary (fixed salary plus bonus). Strong communication skills and a confident,

Acquiring new customers, building and maintaining professional demeanor.

long-term customer relationships. A strong customer-oriented mindset.

Managing and supporting existing customers also
plays an important role.

Willingness to travel four days per week, with one day
working from home.

Customer appointments on-site with a company car
(also available for private use).

Ability to work under pressure and strong
self-organization skills.

Advising on high-value products through personal Excellent German language skills, both written and

contact. spoken.

Converting inquiries into orders and handling
administrative processes.

Willingness to participate in trade fairs.

Avalid category B driver’s license.
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Close collaboration with internal sales and team
leader.
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Confident use of a PC for IT systems and ERP software.

Still got questions?
Direct Contact:
ABH-Nord GmbH
Konrad-Zuse-Ring 5
24220 Flintbek
All info online: ABH-Nord.de

Marlon Peters, COO
jobs@abh-nord.de




